
Buying NYC Real Estate
With an Agent



Working With
An Agent

Many people feel confident enough to try to navigate the 
New York City real estate market on their own, only to 
realize the sheer complexity of it. New York City has one of 
the most complex and fast-paced markets in the world. 

Working with an agent allows you to focus solely on the task 
at hand: finding the perfect home. Worry less about the 
details and intricacies of the process and more about 
which home feels right for you. Your agent will listen to 
your criteria and curate a personalized list of properties. 
Remember, your agent has access to far more extensive, 
up-to-date databases than you would searching the 
internet. Making offers, completing board packages, and 
board interviews can be challenging, but, fortunately, your 
agent will help you with these items every step of the way.



Working With An
Agent
Can Help You...

1

Save Valuable Time
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Make More Informed Decisions
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Increase Your Competitiveness Navigate The Buying Process

Access Up-to-date Data
Finding an apartment is a full-time job, from 
searching to determining the apartment that 
fits your exact needs. Agents have the expertise 
to curate a list of available properties that they 
know will work for you. If you like to search on 
your own, send the listing to your agent and they 
will explain why the apartment will or won’t work 
for you.

Is the apartment worth full-asking price or will 
the owner consider an offer under ask? Can 
you afford the apartment based on your 
financial situation? Your agent can guide you 
through this process in an educated manner 
to put your best foot forward and ultimately 
choose the apartment that is right for you.

Chances are if you like an apartment, other buyers 
do as well. The current market for re-sale prod-
uct is extremely competitive due to low inventory. 
Your agent knows which apartments you have the 
highest likelihood of “winning” and knows bidding 
strategies to help ensure this is this case!

Preparing an iron clad offer is no easy feat, 
you must first obtain a mortgage pre-approval 
as well as a financial statement. Once an offer 
is submitted, negotiations begin, and the list 
continues. 

Agents have access to the most up to date data 
via Compass’ internal listing system which draws 
from all available sources in real time. Agents also 
have the inside scoop on off-market listings and 
new development inventory that it not made 
available to the public until later in the sales cycle.
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Sellers Pay The Commission
When it comes to buying and selling, sellers or 
sponsors of new buildings pay the commission! It is 
pre-negotiated in their contracts and the 
percentage doesn’t change. Therefore, it is only 
to your advantage to employ the help of an agent 
who is there to only represent you and your needs. 
Remember: If you go direct and do not work 
with an agent, the seller’s agent has a fiduciary                
responsibility to the seller, not you!



Your Agent
Expect

KNOWLEDGEABLE
Your agent will always be 
attuned to NYC real estate 
trends

ACCESSIBLE
A call, text, or email away 
to answer all your questions

AVAILABLE
Always ready to arrange 
showings based on your 
schedule

ACCOUNTABLE
Honesty and integrity in all 
transactions

HARD-WORKING
Your agent will not give up 
until your dream home is 
found

Your agent has a strong network that will allow them to advise 
you in every step of the process. He or she will:

Contact
Victoria Shtainer
Licensed Associate Real Estate 
Broker

vshtainer@compass.com
917.860.2782

Refer you to a mortgage agent to get necessary financing

Put together a strong, competitive offer

Negotiate the price and terms of sale for your best interest

Refer you to an attorney to represent you

Compile the best board package for you

Coach you for the board interview

Prepare you for your closing


